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New tariff setting process 
 

 

 

 

Onus of consultation on distributor –  
prior to submission to AER 

Some major components of review  
shifted to revenue determination 

Transparency – tariff information  
(structure, levels, strategy?) 

Stability re structural movements – distributors 
bound unless variations more efficient 

New framework with PSS 

Retailers 

Distributors 

Consumers 

AER 

Still other constraints re timing of reviews 
 - data inputs, exceptional circumstances 



PSS components & consultation 
 

 

 

 

 AER guideline on pricing consultation 
◦ Need explore consultation / engagement expectations of 

stakeholders > will likely vary for retailers & consumers 

◦ Standardisation possible? 

 Linkage > AER guideline specifications & required 
components of PSS 

 Need explore PSS scope > fix in NER or approach 
flexibly via AER guideline 

 PSS should ideally extend to tariff strategy: 
◦ Problems being addressed 

◦ Stakeholder impacts 

◦ Transition approach 

 

 

 

 

 

 

 



Transition to efficient tariffs 
 

 

 

 

 More efficient (cost reflective) & flexible (time & 
location varying) tariffs required but… 

 How manage transition – price volatility / certainty 

 

 

 

 

 

 

 

 

 

Management options 

PSS (info, 
consultation, binding) 

Customer impacts 
principle 

Side constraints  
CPI-X+?% 

Other? 

New pricing 
framework 

Numerical limits 

Complements  
or substitutes? 

Oversight link 
 to NEO? 
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