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This attachment forms part of the AER's preliminary decision on Energex's 2015–20 distribution determination. It should be read with all other parts of the preliminary decision.
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	Shortened form
	Extended form

	AEMC
	Australian Energy Market Commission

	AEMO
	Australian Energy Market Operator

	AER
	Australian Energy Regulator

	augex
	augmentation expenditure

	capex
	capital expenditure

	CCP
	Consumer Challenge Panel

	CESS
	capital expenditure sharing scheme

	CPI
	consumer price index

	DRP
	debt risk premium

	DMIA
	demand management innovation allowance

	DMIS
	demand management incentive scheme

	distributor
	distribution network service provider

	DUoS
	distribution use of system

	EBSS
	efficiency benefit sharing scheme

	ERP
	equity risk premium

	Expenditure Assessment Guideline
	Expenditure Forecast Assessment Guideline for electricity distribution

	F&A
	framework and approach

	MRP
	market risk premium

	NEL
	national electricity law

	NEM
	national electricity market

	NEO
	national electricity objective

	NER
	national electricity rules

	NSP
	network service provider

	opex
	operating expenditure

	PPI
	partial performance indicators

	PTRM
	post-tax revenue model

	RAB
	regulatory asset base

	RBA
	Reserve Bank of Australia

	repex
	replacement expenditure

	RFM
	roll forward model

	RIN
	regulatory information notice

	RPP
	revenue and pricing principles

	SAIDI
	system average interruption duration index

	SAIFI
	system average interruption frequency index

	SLCAPM
	Sharpe-Lintner capital asset pricing model

	STPIS
	service target performance incentive scheme

	WACC
	weighted average cost of capital





[bookmark: _Toc408404903]Negotiated services framework and criteria
The NER requires us to make constituent decisions on:
the negotiating framework that is to apply to Energex (which may be as proposed by the distributor, some variant of it, or a framework substituted by us),[footnoteRef:1] and [1:  	NER, cl. 6.12.1(15).] 

a decision on the negotiated distribution service criteria (NDSC) for the distributor.[footnoteRef:2] [2:  	NER, cl. 6.12.1 (16).] 


[bookmark: _GoBack]While our preliminary decision is not to classify any distribution services as negotiated distribution services, the NER require us to set out these matters irrespective of our classification decisions. Energex submitted a negotiating framework as part of its regulatory proposal for our consideration.[footnoteRef:3]  [3:  	Energex, Regulatory proposal, October 2014, appendix 12.] 

The NDSC set out criteria that a distributor must apply in negotiating terms and conditions including the prices for negotiated distribution services. They also contain the criteria that a commercial arbitrator must apply to resolve disputes about such terms and conditions and/or prices. This section sets out our preliminary decision on Energex's negotiating framework and NDSC. 
[bookmark: _Toc404684205][bookmark: _Toc408404904]Preliminary decision
Negotiating framework
We approve Energex's proposed negotiating framework as it meets the requirements of the NER.[footnoteRef:4] Therefore, our preliminary decision is to accept the negotiating framework submitted by Energex for the 2015–20 regulatory control period.[footnoteRef:5]  [4:  	NER, cl. 6.7.5.]  [5:  	NER, cl. 6.12.1(15). ] 

Negotiated distribution service criteria
Our preliminary decision is to retain the NDSC that we published for Energex in November 2014[footnoteRef:6] for the 2015–20 regulatory control period. The NDSC give effect to the negotiated distribution service principles.[footnoteRef:7]  [6:  	AER, Proposed Negotiated Distribution Service Criteria for Energex, Ergon Energy and SA Power Networks – period commencing 1 July 2015, November 2014. ]  [7:  	NER, cl. 6.7.1.] 




[bookmark: _Toc404684206][bookmark: _Toc408404905]AER’s assessment approach
Negotiating framework
To be approved, a proposed negotiating framework must specify the obligations in clause 6.7.5(c) of the NER. We examined whether Energex's proposed negotiating framework has done that. 
Negotiated distribution services criteria
We consider NDSC that reflect the negotiated distribution service principles would satisfy the NER. Therefore we assessed whether our proposed NDSC reflect the negotiated distribution service principles in clause 6.7.1 of the NER. 
[bookmark: _Toc404684207][bookmark: _Toc408404906]Reasons for preliminary decision 
Negotiating framework
We approve Energex's proposed negotiating framework because it specifies the minimum requirements of the NER.[footnoteRef:8] Those requirements include, among other things, a statement that a distributor will negotiate in good faith and a description for dealing with disputes.  [8:  	NER, cl. 6.7.5(c).] 

Table 17.1 summarises our assessment of Energex's proposed negotiating framework. It shows that each of the NER requirements for a negotiated framework is satisfactorily addressed.










[bookmark: _Ref417314743]Table 17.1	AER's assessment of Energex's proposed negotiating framework 
	NER requirements 
	AER assessment of Energex

	Requirement for a distributor and applicant[footnoteRef:9] to negotiate in good faith— cl. 6.7.5(c)(1) [9:  	An applicant or service applicant is the person who wishes to receive a negotiated distribution service. NER, ch. 10. ] 

	Section 2.2 of Energex’s framework

	Requirement for a distributor to provide all such commercial information reasonably required to enable the applicant of a negotiated distribution service to engage in effective negotiations— cl. 6.7.5(c)(2)
	Section 2.6 of Energex’s framework

	Requirement for a distributor to identify and inform the applicant of the reasonable costs of providing the negotiated service; demonstrate the charges reflect costs and have appropriate arrangements for assessment and review of the charges and the basis on which they are made— cl. 6.7.5(c)(3)
	Sections 2.6, 2.11 and 2.12 of Energex’s framework

	Requirement for the applicant to provide all such commercial information reasonably required for a distributor to engage in effective negotiation— cl. 6.7.5(c)(4)
	Section 2.5 of Energex’s framework

	Requirement to specify a reasonable period of time for commencing, progressing and finalising negotiations; and a requirement for each party to use their reasonable endeavours to adhere to those time periods during the negotiation— cl. 6.7.5(c)(5)
	Section 2.3 of Energex’s framework

	Requirement to specify a process for dispute resolution in accordance with the relevant provisions for dispute resolution— cl. 6.7.5(c)(6)
	Section 2.10 of Energex’s framework

	Requirements to specify arrangements for the payment of a distributor's reasonable direct expenses incurred in processing the application to provide the negotiated distribution service— cl. 6.7.5(c)(7)
	Sections 2.6 and 2.11 of Energex’s framework

	Requirement for a distributor to determine the potential impact of the provision of a negotiated distribution service on other distribution network users— cl. 6.7.5(c)(8)
	Section 2.8 of Energex’s framework

	Requirement for a distributor to notify and consult with any affected distribution network user and ensure that the provision of the negotiation distribution service does not result in noncompliance with obligations in relation to other network users under the NER— cl. 6.7.5(c)(9)
	Section 2.8 of Energex’s framework

	Requirement that the distributor publish the results of negotiations on its website − cl. 6.7.5(c)(10)
	Section 2.14 of Energex’s framework


Source:	AER analysis. 
A copy of Energex's framework is at appendix A. 
Negotiated distribution services criteria
In November 2014, we published an invitation for submissions on our proposed NDSC for Energex. We did not receive any submissions in response to our proposed NDSC. The NDSC we have decided to apply to Energex follow:
National Electricity Objective
1. The terms and conditions of access for a negotiated distribution service, including the price that is to be charged for the provision of that service and any access charges, should promote the achievement of the national electricity objective.
Criteria for terms and conditions of access
Terms and Conditions of Access
2. The terms and conditions of access for a negotiated distribution service must be fair and reasonable and consistent with the safe and reliable operation of the power system in accordance with the NER.
3. The terms and conditions of access for a negotiated distribution service (including in particular, any exclusions and limitations of liability and indemnities) must not be unreasonably onerous taking into account the allocation of risk between a distributor and any other party, the price for the negotiated distribution service and the costs to a distributor of providing the negotiated distribution service.
4. The terms and conditions of access for a negotiated distribution service must take into account the need for the service to be provided in a manner that does not adversely affect the safe and reliable operation of the power system in accordance with the NER.
Price of Services
5. The price for a negotiated distribution service must reflect the costs that a distributor has incurred or incurs in providing that service, and must be determined in accordance with the principles and policies set out in the relevant Cost Allocation Method.
6. Subject to criteria 7 and 8, the price for a negotiated distribution service must be at least equal to the cost that would be avoided by not providing that service but no more than the cost of providing it on a stand-alone basis.
7. If a negotiated distribution service is a shared distribution service that:
i. exceeds any network performance requirements which it is required to meet under any relevant electricity legislation: or
ii. exceeds the network performance requirements set out in schedule 5.1a and 5.1 of the NER,
then the difference between the price for that service and the price for the shared distribution service which meets network performance requirements must reflect a distributor’s incremental cost of providing that service (as appropriate).
8. If a negotiated distribution service is the provision of a shared distribution service that does not meet or exceed the network performance requirements, the difference between the price for that service and the price for the shared distribution service which meets, but does not exceed, the network performance requirements should reflect the cost a distributor would avoid by not providing that service (as appropriate).
9. The price for a negotiated distribution service must be the same for all Distribution Network Users unless there is a material difference in the costs of providing the negotiated distribution service to different Distribution Network Users or classes of Distribution Network Users.
10. The price for a negotiated distribution service must be subject to adjustment over time to the extent that the assets used to provide that service are subsequently used to provide services to another person, in which case such adjustment must reflect the extent to which the costs of that asset are being recovered through charges to that other person.
11. The price for a negotiated distribution service must be such as to enable a DNSP to recover the efficient costs of complying with all regulatory obligations or requirements associated with the provision of the negotiated service.
Criteria for access charges
Access Charges
12. Any charges must be based on costs reasonably incurred by a distributor in providing distribution network user access, and, in the case of compensation referred to in clauses 5.5(f)(4)(ii) and (iii) of the NER, on the revenue that is likely to be foregone and the costs that are likely to be incurred by a person referred to in those provisions where an event referred to in those provisions occurs (as appropriate).
13. Any charges must be based on costs reasonably incurred by a distributor in providing transmission network user access to services deemed to be negotiated distribution services by clause 6.24.2(c) of the NER, and, in the case of compensation referred to in clauses 5.4A(h) to (j) of the NER, on the revenue that is likely to be foregone and the costs that are likely to be incurred by a person referred to in those provisions where an event referred to in those provisions occurs (as appropriate).
The above therefore constitutes our constituent decisions on the negotiating framework and NDSC to apply to Energex for the 2015–20 regulatory control period. 
A [bookmark: _Toc404684208][bookmark: _Toc408404907]Energex’s negotiating framework[image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ][image: ]

image2.png
& 0 22, ]
oS L 12. Negotiating Framework.pdf - Adobe Reader [B[=%] o @ =
WA Home | sena/|[Fle Edt view window Hep * @
1 [y S | H | ®®[2in|= Ry Comment ¥
5 Clean @ Adaress Book
New  New ow
E-mail Ttems - | @ Junk ~ lp- | V7 Filter Email -
New Derd Find
4 Favortes >
[ Inbox (5] Pl "¢ November 2014
= a Se | Categories w[a] Mo TuweTn Frsa:
(5 Unread Mail 5] .

5 Sentltems (4)
@ Deleted ltems (3

3456738
101112 13 14 15

/200 5., 2268 v
= /120 8. 1268 225 26 27 28 2
e ryp—
‘ﬁ D"“ N :’;‘5 /11/2014 30... 24 KB Today
HEIERIES 1172014 25... 304 KB ¥ | [Drarcce 2 emai
(G Junk E-vai 0 2. 1368 430 PM - 500 PH
3 outbox 12014 2. 45KB. =
(0 searen Folders 1172014 20... 23K Tomorrow
A, 117201412... 305 K8 Y [TRMatinfo requests

/11/201410... 13K8.
11/201484... 35K8

4 NSWACTelectricty
43 Inbox 1500]

/11/201483... 28 KB ~| 8 more appointments
> 2009-2014 ACT NSW|
4[] 2014-2019 ACT NSW|
[ Assessment tools —
3 cam ‘Armange By: Flag: .|~
> [ Consuttants . Type 3 new task

[ Consultative foru

There are no items to
L3 DNSP Monthly me show i this view.
pCdFaa

) man 4 Frequent Contacts

= . Neck, Moston
) Ctenio

— 4 Petersen, Adam
8] contacts

energex
E positve energy

Skinner, John
~| | »Other Contacts

Hems: 206 Unread: 15 |

ki) 7 01| @ bowis- windows ... | (D] nbox -Robym Lowe

[ Online with Microsoft Exchange | ([ &3 100% (=) v @)

N oo e T

Jisnemeas [{@erevecpeinees





image3.png
Wid9- o= 12, Negotiating Framework.pdf - Adobe Reader BEX ] =@ =

ome | nsen [l EBE Vi Vi i 5 -0

% = @@ sl v g Hhena -
[ 5 Ba copy B S ! * e AaBbCD:  AaBbCcl  AaBbCel & Repince
paste - o o 0., Crange
" romotruner| (R0 R T ol N
Cipboara hes 5| eating

» (S

[c]

ond

@l

Page: 10 0110 | Words: 1,76(|

v Bus 7% 00
m @ Dor1s - widows ... | (O] Colerdar-RobynLo... | 4 4Reminders | @ eneroex-preinceci.. [T 0 0]2, 4soem





image4.png
Table of Contents

BACKGROUND.
14 Nationsl Electrity Rules.

12 Negotisted Distribution Servioes

ENERGEX'S NEGOTIATING FRAMEWORK
21 Appiication

22 Obligation to negotiate in good fath.

23 Timetrames

24 Suspension of tmeframe.

25 Provision of commercialinformtion by service applicant.
26 Provision of commercialinformtion by Energex

27 Confidentislnformation.

28 impacton other distribution network users.

25 Negotisted Distribution Services Criteia.

210 Dispute Resolution

241 Assessment and review of charges and basis of chargs
212 Payment of Energex's reasonable costs.

213 Termination of negotiations

244 Publicstin of resuls of negotistions

215 Giving notices

216 Governing law and jursdiction

247 Severabity.

248 Time for ction.

249 Definitions and interpretat

220 nterpretation.

APPENDIX A - NEGOTIATED DISTRIBUTION SERVICE CRITERIA.
221 National Electricity Objective
222 Critri forterm and conditions of acosss.

223 Critri for 3ccess charges.





image5.png
20 B
= F12. Negotiating Framework.pdf - Adobe Reader

wome. | Sene[Fle_E3 Vo Vw1

BEX] o @ %

o -5 B ez

D & g |® ®[s]is

New  Ne
E-mail Ttems - | @ Junk ~
New Dele

4 Favorites

[ inbox
(5 nreaa i
(23 sentitems

S — 11 Nationsl Electicty Rules
(s 6753 of e Natona ity s () spuaes k3 Dsn vt
eV ook (DNSP) L et gt T i o 1 procedis o
o ane i e one e e NG 1y e (v BRI
e o e BT e o NP, % o e 0
oo o es or e proven of e s

(A oratts
(3 sentitems

@ Deleted Items o egtstng ek st compy i 30 conser i NG st

G 17 T QRS S o i S 7 0, w22 et
o Th oty amewos ekt b2 Pt D s o

g e T

(3 outbox
" Consumer Engagement
4+ NswaCTelectricty
423 nbox [1800]
> [ 20092014 ACT NSW|
43 20142019 ACTNSW|
C4 assessment toois
A cam 12 Negotisied istribution Services
>[4 Consuttants
[ Consutative foru
£.1 DNSP Moty me
P raa

e .26y o e s e 15 3 Sy Propoes st ks e
B g T o o Sneed CaSEHes 3 g 2es BT

earch Folders

(s 12115 e ks sas it asuton cslemnson's predca n e
AR Geckion et o g ng e B P b e NS o e
e e e

(s 12.116) o ks requrs it 3 st selemiraion s preaeies n e
AERS Geckion on e Negti Dt Senia Cera (NDSC) Th hDSC:
{Aopan ) o o e it ke 0 e Enrgr 2040 gtz .
D onons o e o et T e 200 a5 P
R resoung ay s aepues.

Inihe AZRs Framauss 303 g (FLA) i s, e AR 0ot sty any
Enroers Gsroiion et g BSTDER Ses HOWErE, P00
AR e o A 500 ey o cries 3 i S Snis
e it 4 kg ek v Y

) wan
5] cotencr

8] contacts

Comment

Find

>
Pl "4 November2014
% [a] Mo TuWe Th Fr sa:
1
3456738
10111213 14 15

4 sze | categories

1172014 £5... 22KB

/1172014 4:... 22KB A4 2425 26 27 28 29
12014 .. 1268

11/201431... 23K8 Today.

11/201430... 24 KB Draft CCP 2 email
/1172014 25... 404 K8 v G TR
12014 2... 1348 =
12014 2. 45KB Tomorrow
/1172014 20... 23 KB TRIM allinfo request1

11/201412... 305 K8
/1172014 10... 13 KB

ey
A\ Robyn to do daily

11/201484... 35KB ~| 8 more appointments
Arrange By: Flag: .|~
. Type 3 new task

There are no items to
show in ths view

4 Frequent Contacts
8 Neck, Moston
1 petersen, Adam
Skinner, John
~| | »Other Contacts

really busy with NSW opex at the

5 Online with Microsoft Exchange | (] &3 100% (=) v, ©)

Hems: 209 Unread: 15 | %

TOI ™| 0085 Windows .| (0] bos-RobynLower. | 4 4FReninders

[{@erevercpoinees

g QO ss7em





image6.png
Wid9-o

T 12. Negotiating Framework.pdf - Adobe Reader

Insert [File_Edt_view Window Help

x

B o BE=O®

1)

6|/ 18

e 2 Copy
€ Fomat painter

Clipboard 5

[c]

Page: 13 of 14 | Words: 1,76(|

2 Energex’s Negotiating Framework
21 Application

s neotang rameuon s Enrgex angech s pplar 1 s s
5GSBS e

Erergena any i ppcan who s o eceve3 ot dsston snve
T e e oy Wi s o S regaag Fameuot

T rquremens st utn s g Tamever e a3n o 2y s o
o area e e 178 S o s Ry S B
Pacoain Faencr v 2 o e e, D regireners o
ik

Notng i 3 negoang w1 e e it e aen o mpose 20 olton
Erargee o ror e ST e s PP
T seonptcant actorages it Evrgen s e oy s e

o oy it S 5 3150 Mgk e o P PGS
Gerton s 0 R e A RS

22 Obligation to negotiate in good fith
rerges e s apptcan st g g ain et oo o

S T v  EPerges o P PGS ST e SO0 Y
coos et

23 Timeframes
T tames o cormenong progesng v g et i etin o
i ngottes et o el o ok Tl Eneer
5 oon i et e e e o 2t 12 e s
5T T 1 370 By i s eend e pro.

[ ——

Comment

vord

AaBbCcDi  AaBbCcl  AaBbCel | %

TAER bod.

TAER bod.

TAER bod.

_ Change
* stytes~

# Find -

8. Replace

I3 select~
aiting

o @ =

)

» (S

m O™, € 00Ri5 - Windows In:

Inbo-RobynLowie,.. | 4 4Reminders

[{@erevecpeinees





image7.png
Wid9- o= TL/12. Negotiating Framework.pdf - Adobe Reader

BEX]

wome. | s [Fl_e3 Vo Vi1

x

B o B & e

a7 |~

e 2 Copy
€ Fomat painter

Clipboard

[c]

4 121 00

161

Page: 14 o 16 | Words: 1,76(|

e tmeranes 1 T 11 5y w3 et speted s
D o g .01 Rl e oy e o g
e e e o7

‘e ey proram ay et o e o ey areemer i .
s, rs S et k5 ey WO

Timeames may b sispendea  ecorance w scion 251 e egetaig
e tanes st i 1 T 1o vt e setween o g, 3

P commarc Pt o 52 Aot eaed o 1 e 213 kb
ety Ereger

Comment

vord

AaBbCcDi  AaBbCel

TAER bod.

TAER bod.

AsBbCel |

TAER bod.

% # Find -

2 Replace
Change

= Siytes~ | & Select~

5| Editing

Rk ) ™3OI G oonus - widows in

Do

[inemas

[{@erevecpeinees





image8.png
W9~ L 12. Negotiating Framework.pdf - Adobe Reader EEg)vo< o @ =
x

wome. | s [Fle_e36 v Vi1 .0

% o [®® @ @[ ] - B

[ 5 Ba copy B Y ! +* * e AaBbCcD AzBbCcl  AaBbCel & Repince
paste ’ o o 0., Crange

e S iR tamuna. TagRsa. | Cmor

Cipboara hes 5| eating

24 Suspension of timeframe

[c]

T tamesinTake 1o o egaton 20 prosino ot asoutn
e o 2 e 2 e 2 e,y SPOSIE|

» (S

i 10 usess sy o Evrgxpviang e e rtion o e
SonceSphean i Sedce e o Ty Secep it cmrcia

e e o me i st ty Encg for any s ot
PeRn e o A

o The et ofromaton o e et asuton e s
AENS g e rovin o e negoaca Sron e

- Adsp s e et o ASR. i aspnsin bong o e o
Pt of Gt e AR s 12 e 0

[ ——
 Temiston e e
. ostmtoncr e aspe
acnpary ity e ey conr i e e s e e,
DS e iy o ik kg
25 Provision of commersial nformstion by service spplicant
e may guencosto e e i equesing smer rtn 1.
ey ey S s a0 112 S et W
e i T e Enrger o S o PO B B

St g et e Tar e SRS B e e R
Porosoftme sy e e

Page: 15 of 17 | Words: 1,76(|

m O™, € 00Ri5 - Windows In:

Inbo-RobynLowie,.. | 4 4Reminders || (3] energes - preim dec





image9.png
Wid9-o

T 12. Negotiating Framework.pdf - Adobe Reader

wome. | s [Fl_e3 Vo Vi1

BEX]

B

R

e 2 Copy
€ Fomat painter

Clipboard

[c]

Page: 16 0 15 | Words: 1,76(|

| @® @ [o]r]| @ @ [ [~

st o s apptancsspctoncomps i . e s
PR i i Ak San

Forine puposes s e, cammeral iaaon o e e
- Comoenatmrmaton oo e sarice picant oy e e

- oo it encn ik b oot o ascosng
S

o st ooy s s Spian s o onaton st

oot St  eros oo 3y S S

T e e g o e

26 Provision of commersial nformstion by Energex

e s o v iing conmera o s picant g
T et e S o I Tl e S T 0
120 5 gage 1 iy rgotaons i Enege o e e 13
resoiazaasran e

A cssrpton et o e gt asision s g st
Erot wo v S Fpca 2 ki
B T ———
Sz e e S

e craes st o poang e sence s on e mton 1.
Pty

e esorst coss 30 s or s o (5 ) f

Frodang e gt a5t e 5 sl SR
Acemanaon st e crargs o poiang e reged dtdn ance

eI o e St e D Savce G APt

o ot vt

Enegocs aangemerss e asesert ana e f e crares s
v ey e

Comment

vord

# Find -

AaBbCcDi AaBbCcl  AaBbCel

TAER bod.

2 Replace
TAERbod... TAERbod.. | Change
7 Stytes~ | Ly setect~

5| Editing

o @ =

)

» (S

m O™, € 00Ri5 - Windows In:

Inbox - Robyn.Lowe,

| 4 4Reminers

[{@erevercpoinees





image10.png
Wid9-o

T 12. Negotiating Framework.pdf - Adobe Reader

wome. | s [Fl_e3 Vo Vi1

x

B 58

e 2 Copy
€ Fomat painter

Clipboard 5

[c]

Page: 17 0120 | Words: 1,76(|

[®®

0] /18

|5 B ez

- oy arermaton e seicespican sy equres o e e
P o 29 2 s 300 Condns eiasd i o
e et ason e
Forine pupose o e, cammeral aaion o e e
- Comoena ot oo Enrger oy acnespon o

- oo Sy prote by . o ascksg o e s
Ey

D —
o, P e o 8t o SR i B
e o xe e

g e e o s e y i s S
ot & gy pvisge
27 Confidentislinformation
Aparyrceing commerea fomason s conorta oo may e ey
08 5oy aeion o st i 3 oy e o0 e
Sty e 50 i, e GEctes o TSR
g
Notutsanang ne soove. 3 pary i ecep o contd o e s
P Tamencn

Keepcontent e conterct rmison

Tate 3 ressonateseos o rfect e comentaty g ety o

Mo arecty o marecey, g, s, assoser i e coers

Notmae o alow o e mase,copes of o exzacs oy coderes
TGSt e 1 s f egetaing e s 2 congions 03
Pegea ason s oGPy e sevce R

Howerer,aiting s e dsioref s cotenta ot e xnt 6
oot

Comment

vord

o @ =

_~0

# Find -
AaBbCcDi  AaBbCcl ~AaBbCel | 3, Replace
TAERbod.. TAERbod.. TAERbod.. _ Change -
= Stytes | Iy select~
5| eating

» (S

W) O

8 0oRis - windows ok

Inbo-RobynLowie,.. | 4 4Reminders || (3] energes - preim dec





image11.png
Wid9- o %12, Negotiating Framework pdf - Adobe Reader

wome. | s [Fl_e3 Vo Vi1

E <
*

B BeE| 0@ nis|o@® ~[- 5Bz

e 2 Copy
€ Fomat painter

Cipboard
[] 25 impact on other distribution network users

Ererges s e et et onaston e s, s an 2
ettt e ep ey

g s oty ng conet i any aecte ssston e s v et
D P P s G S s L el 1 co e
Cgaion n et O ST e 5 e 92

I Energec s s o conut i aeces asron e e, s
a0 6o 3 2 lprded i e i eqied s 26 12
o3 e o e St S P 3

25 Negotiated Distrbution Services Criteria
Inceveiping s roe o ez dsuin ances, S il compy e

N Diion e Co (e 1 AP A) r S e O

ey

T Negttes Do Savees Crisa st gve e o 2 e corsrt i -
NGO DT S s S 0 1 G 71 e s

210 Dispute Resolution

Wire egueators wth e sece pian a0 a1 on o prce s
210 condone o o G, i o e o 0 ALR'S s 68
e e 0 o SR Lt g

211 Assessment and review of charges and basis of charges

e s v arangeens o st and e o e props s
o 1o o e 0 B 4P A e e 2 .

e s o e rangamens e sence 1 ecrance W

212 Payment of Energex's reasonable costs

T senonpn st matepaymen e agpcaion e pre  pegotzions.
Comening. T 5 5 5 e Engor oo e o o xS
oot g e .

Frrmme o e, Exeer may e e s spptean aodossangut e

e Grccoss oy Enrgr 370 5 f ) a5l 5 31
S e

Page: 18 o 21 | Words: 1,76(|

Comment
TAER bod.

AaBbCcDi AaBbCcl  AaBbCel

# Find -

2 Replace

TAERbod... TAERbod.. | Change
7 Stytes~ | Ly setect~

5| Editing

o @ =

)

Inbo-RobynLowie,.. | 4 4Reminders || (3] energes - preim dec

m O™, € 00Ri5 - Windows In:





image12.png
Wid- o L 12. Negotiating Framework. pdf - Adobe Reader E < o @ =
o | [N d o
B e BEe=|0® = O@

e 2 Copy
€ Fomat painter

Clipboard

# Find -
e AaBbCcD AzBbCcl  AaBbCel & Repince

TAER bod... TAERbod... TAER bod. Change
= Stytes | Iy select~

les 5| editing

[c]

» (S

1ine syt st arc o, s st s st 0
D Satos Spocnt TS I L W 23 St s o D e
e Foy v s S o e

1 aqgregate ot eonae et o, s e apictn e amou
oty e e s, Srrge oy oy s plart na st
20 g o e G of e e, e 0 S 6 art
oy e Splcin e s D ek I exes Errgrs S
e et

213 Termination of negotistions

T senonpn may s ot e win s ppicaton for s
S ey s eer S e e

gt st s ey g e vt

- Erererns reasonae gouncs o e st e e ppcar's 1.
e gt ter T s G003 2

e s ptcar oty ot o comply i e equrers o
regeing v

P erepm——
Ry e skt s

a2t scency et s i ettonio e seoe it

1 v opcan s o ke e ayment ekt o gt
o ot o e BT S

214 Publcation of results of negotiations.

i oo o e negotaons vt Sregx ans e sace i, whbery

o s o b fitn, St i e Ao gt E

215 Giving notices.

A roscs,consn, imson spictonreust s 12 gven o e s
o) e e g S e

ond

@l

Page: 19 022 | Words: 1,76(|

m O™, € 00Ri5 - Windows In:

[ |[Eerz=s o 00U T

Inbo-RobynLowie,.. | 4 4Reminders || (3] energes - preim dec m Qo]

2 sisem





image13.png
Wid9-o

T 12. Negotiating Framework.pdf - Adobe Reader

wome. | s [Fl_e3 Vo Vi1

x

fm |

B o BE=O®

Ba Copy
Faste

F Format panter
Cipboard %

[c]

Page:20 0 23 | Words:1,76(|

w1

Ao, consn,imason pictonrust 1 e et 2 ghen r e 2 -
otowng e

s conere, o 1 et 2 e recant s
L a—

o o sy i e oy 1 s s
e
o, corsnt, smaton, it st s dhera e noma.
Dl oo ary w15 S 10 0 Yt g e
g e Segnning f e sy

ety st -onceaanoseoge s e by e asses

Governing law and jurisdiction

T socument s gemedy e o e Sk of s,
T e it o e o ace rconf o cours o 3o usensand

T s ot e o o ey B coues f e Sz o
ion sy s

247 Severabitty
173 i o o o i ngting v can e 30 3 syt ke

b i3 o i i 0 ¢ 1 3.9 A 5.
e o 8 e

Comment

vord

% # Find -

AaBbCcDi AaBbCcl  AaBbCcl Replace.
TAERbod.. TAERbod.. TAERbod.. _ Change =3
= Stytes | Iy select~
hes 5| eating

o @ =

_~0

» (S

ond

ki) ) O] | oonis-wndows .|

Inbox - Robyn.Lowe,

| 4 4Reminers

[{@erevercpoinees

@l

m—ae 5106 P10





image14.png
Wid9-0

T 12. Negotiating Framework.pdf - Adobe Reader

wame | nsen [Pl € Von Vindon .
B BEE| ®®[u]s |5 B ez Comment

Paste

€ Fomat painter

Clipboard

[c]

Page: 21 o1 24 | Words:

Iy s prt o cuseis i s ot i e or s e
e o et e, s

218 Time for action

170 G2y cn o hn someing s eques o conels ot s o, g
s G 0y o et s 3.
219 Definitions and interpretation

ooy et oy e st o e s gy .
Commartlfomaton i o st 3 o, e owng e of st
estons 2senve g, s e
e r—
ot oy o e
e o et 1 e pttn o 3ot s snice
P taton e o gt o g I e
et o an ot camprne W any .S, ks o s

‘Contasntt oemtion s omatn s y sy, e
Crtera e cortoe o e e O SO 00N 8
et 0 ety e

tomston esng oot o s st nd ot of e
Commerat omaton poded oy Ener o s ppca
tomaton rovsea o Enrgry e seos wpicant

e sacrets, maton, e, conees, Knowo, sy, roceses 0
a0 eI, of sy, 5 B e 7y
TG e ' ekaonto 3 pary 3 maton e, s
S o € e S R A o R
P gt o D & it S,

osta means anycoss o e e ty Encgo i compyg win s ey
e o e S5 28 v R L 108 U 5
PSS i iton o S0 ot e o 5Lt T .
Eregers Cost Alcaton Ve oy e o o Errges bt

LNN@NZ~ . e

ord

o @ =
>0
# Find -
' AaBbCcDi  AaBbCcl  AaBbCel | 2 Repioce
TAERbod... TAERbod. TAERbod.. o Change
7| styles~ | g select~

5| Editing

» (S

T

8 0oRis - windows ok

| 4 4Reminers

o robm e [{@erevecpeinees





image15.png
T 12. Negotiating Framework.pdf - Adobe Reader

Home | Insert |[Fle Edi View Window Help

BEX]

Paste
" Format painter

ipboard

[c]

Page: 220126 | Words: 1,76

B

[®® = O®

Dltauson atwor e e 3 routonCistons o n Smosaosd Genesor 3.
sy e ks

Sarin pptesnt e e ah ks Snsge o s 03 SR e,
€ ey e e

‘Sotancy Dot mean e cxurence oy o e o e oo
Senie et
2 ongeatng s e appeaton o wang o e ppiart
T ey
st e s i p e eoe I ra v Gted o
52 praten ot s o s e e i

Aresver, rcaher v mnger o ainzer ' e gt of o
iyt of e e of e s st o 3oV R
hineas o s e,

Amongage, e cles s ety oy st oy c g n g,
e i pseson o a6 2y f e 3t o s
Amongage,crareor s oo sty o 5 s

ot s w1 o i e

e savceptcart s aymens o, o wring 5 iy .5
st

B T ——
T o e 1 s e 2 5 gy

A coun s s g, vl s, s i, e
e or . of 1 ry o e avcs IS ey
e saveesptcan ks any sipio ot prfcton o g rscn
o= e S P g e o
esotioni aed o an st o cootes (3 St e
Coportns Ak 201) e f P Gaice it

Aconiter 2 edin o Coportons At 201 ppores i spact oy
e prpary o e e

Exep o econsit o amagamate i soven, s spplcar s i
ol S i 3 e S o f oz
Fopoc i 5 crctrs (0 2y st o P o NS et 0 2y .
e e e
S s St IS

e savee sptcants st of anaver s st 55020 52
oot ek 201

Comment

" AaBbCcD:
TAER bod.

AaBbCcl
TAER bod.

AaBbCcl
TAER bod.

4 Find -+

2 Replace

Change

Styles~ | [ Select -
5| Editing

o @ =

St |

@™ 6 oowus - windows Inbos-RobynLowie... | 4 4 Reminders (3] energex - e dect

0o

» (S

“o w4





image16.png
Wid9-o

L 12. Negotiating Framework.pdf - Adobe Reader Nord = @ %

Home | Insert [Fle Edt View Window Help x - @
ﬁ * cut = ® @ [15]s 18 = Com 4 Find -

8 Copy B &&= MENt o asBbCcD.  AsBbCcl  AaBbCel % cepince
Paste o o o Change | %

Py TAERbod.. TAERbod.. TAERbod.. - Change | (L

Clipboard 5 hes 5| edting
[c] &

- oy ssogosornaing 3 sty st et 3y f e s
S2onas ot epper s o e sarce .

220 interpretation

i cocumen, s e ot b s

. ems ceres e Natoral Sty Low 0 s e e s mesng -
gtz e

- Acousnntor aesmerton o patof oo e parons sk oy 0
ey

- Macaynrby wnicn ancoigason st parmes v ks 631, 12
i ok P n o ok st

ond

Inbo-RobynLowie,.. | 4 4Reminders || (3] energes - preim dec m—ae 5108 M

Page: 23 0127 | Words:1,76(]

k) )OI oonis-wndows . |

@l





image17.png
Wid9-o

T 12. Negotiating Framework.pdf - Adobe Reader

Fle Edt Vew Window Help

x

R

e 2 Copy
€ Fomat painter

Clipboard 5

[c]

fm |

Be=|®®

Appendix A - Negotiated Distribution
Service Criteria

221 Nationsl Electicty Objective

T s 20 onatons of s or g atioun sence ning e e
5315 bechargs o 7 oo o e 2y s g, ks
it oo Semssrare ok o ey .

222 Criteia for term and concitions of acoess
e snaConatons o sccssn

1. o trms ang conatons o s o 3 o st s st e s
e e e e 2 3 R o S R

Tetams andconsions o s for areged dssn savce(rvsing
Fatosa Sy o o tons & iy 378 PSS T L8
ey oo i i o ot o kb AT
e e s (NS nd ey, e o e rgotted
(GSrmion sarvos s e ot 3 NS iR o redid T

‘e tams andcontions o e for e dsbson savce s e s
o e neatar b o e proRRa 0 ! D3 o 3 vy
Tt e opsn o powet Y e .

& Theproe o anepttes asouton s e e o B 30N
P o et roing [ i, 00 i e
7 pmceis napotons £ i P et Cot At PR
‘St ctea  3na7. g for e sson saice st et
S o ot i . v o PR L Sk 70 e B
2o aprodang ton 3 Sana e e

& anegpaes asrmon enoe . shre asution s k-

Page: 24 0128 | Words: 1,76(|

|5 B ez

Comment

vord

AaBbCcDi  AaBbCcl  AaBbCel | %

TAER bod.

TAER bod.

TAER bod.

_ Change

Stytes +

# Find -

8. Replace

I3 select~
aiting

o @ =

)

» (S

m O™, € 00Ri5 - Windows In:

Inbo-RobynLowie,.. | 4 4Reminders

[{@erevercpoinees





image18.png
Wid9-o

T 12. Negotiating Framework.pdf - Adobe Reader

vord

wome. | s [Fl_e3 Vo Vi1

x

Rl {88
P Fomat pinter

Clipboard 5

[c]

Page: 25 0129 | Words:1,76(]

nen o een ehean e rce ot e an e prc o e chares

13 neptsiog aston s & e provsino 3 e guton seos it
5 0 et e Tt NG g e e
Deben i rce et e 370 e T e STt B e
T, i G0 o e, e T ST Shoss et e
5 3 NS 0 210y ok g Dt e 25 OB

e e o negottedssutin s e e same for 1 asouton
e e i 3 TSt G ot o FOIG Te
T i 3 S e

e o gt deruton s it st st v
90 i i e i L6 e ki ARy L2 OGS
Ciioee o s s i 56 i e T e ST

e o o 0 52 5 e RO S B 9 o o

‘e pice o anegoea druton sedcs st o e rale 3DNSP
Ve e o ot o T WYl gy Cns o s
oo i ne oo o e e e

223 Crtera for acoess charges

1. Any g et st resrsy e oy DS gy
(S eor s e, 1. e o campercson w01 s
Provan wrs 3 vt e e oo s (PR

Aoy chargs st e ssedon coss esoraby e y NS v
Rt e e 5 o e 2 S SO
oo oy e £330 Rl 70 7 e o oo TS O
i S ) ot e g, et k£l 0 e 1
ooty o e 3 o e Bk OV
o T ) e povnd G (3 P

Comment
TAER bod.

o @ =
X2}
# Find -

AaBbCcDi  AaBbCcl  AaBbCel | % 3, Replace

TAERbod.. TAERbod.. - Change
= Stytes | Iy select~

5| Editing

m O™, € 00Ri5 - Windows In:

Inbo-RobynLowie,.. | 4 4Reminders

[{@erevercpoinees





image1.jpeg




